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Right-Of-Way Agent's Diary Of Negotiations
ITD 1439   (Rev. 08-11)


(See Sections 3-412 in Right-of-Way Manual)

Right-of-Way Agent's Diary of Negotiations
ITD 1439   (Rev. 10-11)


(See Sections 3-412 in Right-of-Way Manual)

	Key No.
	     
	Project No.
	     
	Parcel No.
	     
	ID No.
	     


	1.
	Owner(s) of Record 

	
	     

	
	Address
	City
	State
	Zip Code

	
	     
	     
	  
	     

	2.
	Contract Purchaser(s)

	
	     

	
	Address
	City
	State
	Zip Code

	
	     
	     
	  
	     

	3.
	Other Parties of Interest

	
	     


	4.
	Brochures "Your Property and Your Highways" and "Relocation Services" left with property owner. 

	Date
	     

	5.
	Full effect of proposed highway facility explained to owner and copy of plan sheet left with the property owner. 

	Date
	     

	6.
	Signed copy of proposed right-of-way contract including offer of fair market value (FMV), together with a summary statement of the basis for the offer left with the property owner. 

	Date Mailed
	     
	Date Rec'd
	     

	
	
	FMV Amount
	$
	     
	
	
	

	
	Value of traded property

	Trade Amount
	$
	     
	
	
	

	
	FMV minus value of traded property 

	Net Amount
	$
	   0.00
	
	
	

	
	(Right click on field and select "Update Field")
	
	
	
	
	
	

	
	Incentive payment 

	Amount
	$
	     
	
	Date
	     

	7.
	Offer made in excess of the reviewed FMV for which prior approval had been received. 

	Amount
	$
	     
	
	Date
	     

	
	Excess of FMV Approved by
	     
	
	Date
	     

	
	Total Amount Offered (Right click on field and select "Update Field")
	$
	   0.00
	
	Date
	     

	
	First revised FMV made in writing 

	Amount
	$
	     
	
	Date
	     

	
	Revised Total Amount Offered (Right click on field and select "Update Field")
	$
	   0.00
	
	Date
	     

	8.
	Was the owner offered the opportunity to retain improvements at the established retention value?  (If applicable, explain in diary entry.) 

	 FORMCHECKBOX 
  Yes
 FORMCHECKBOX 
  No


	Date Acquisition Packet Rec'd by the District
	Date of Reviewed Fair Market Value
	Formal Offer Deadline
	Deadline For Negotiations

	     
	     
	     
	     


	Key No.
	     
	Project No.
	     
	Parcel No.
	     
	ID No.
	     


Date
Important Points of Discussion (Place, Persons Present, Counter Offers, etc.)
The written agreement secured embodies all the considerations agreed upon between the property owner and myself.  The agreement was reached without coercion, promises (other than those shown in the agreement), or threats of any kind whatsoever by or to either party.  I understand the parcels are to be secured for use in connection with a Federal-Aid Highway Project and I have no direct or indirect, present, or contemplated future personal interest in the parcels or in any benefit from the acquisition of such property.
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Right-of-Way Agent's Signature ___________________________________
The written agreement secured embodies all the considerations agreed upon between the property owner and myself.  The agreement was reached without coercion, promises (other than those shown in the agreement), or threats of any kind whatsoever by or to either party.  I understand the parcels are to be secured for use in connection with a Federal-Aid Highway Project and I have no direct or indirect, present, or contemplated future personal interest in the parcels or in any benefit from the acquisition of such property.
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